Tips for Home Buyers in Silicon Valley
· If your just entering the home buying market or if you have been thinking about jumping.  Take a few minutes to organize your thoughts and lay out a game plan.  Here are a few points to help you  participate in the current Real Estate market:
· Buyers must have there cash liquid and ready to use quickly.  Even 100% financing offers requires 3% of the offer price to be submitted with the contract.  The 3% goes against closing costs and any remainder is refunded to you.
· If you have a house to sell, think about pulling the equity out in the form of a “Equity Line of Credit”.  Use the money for down payment and/or closing costs on the new home.  After you have the new home, sell your current home or rent it out. 
· Buyers must get pre-approved immediately.  No offers submitted without a loan pre-approval letter.  If you need help, call or email for references.

· My CBAlert system will instantly let you know when a listing meeting your requirements is added to the MLS.  We need to look at selected properties within the next 5 to 7 days.

· I provide you all the information about comparables, listing history, seven day moving price trend, appraisal impacts to help you determine a price. 

· We’ll show you how to write the “cleanest” (most desirable by seller) offer, yet protecting your option to legally terminate your contract....even with 0% down (100% financing)

· Contract, Loan Pre-Approval letter, & cover letter must be prepared on short notice.  Currently, we are able to pull everything together including a buyer review of the draft offer, within a day and most of the time within a few hours. 

· We’ll request face to face contract negotiations with the seller, when possible.

· We’ll be with you every step of the way after the contract is ratified through close of escrow.

· It’s hard for home buyers to compete in a red hot sellers market like we’ve had in 2000 and 2005.  You can still get the home of your dreams in a sellers market.  Here’s How:  .     
· How to get your  offer accepted:

· Find & work with a Buyer Agent.  If it’s not Trong & I, be sure it’s someone who has the time to dedicate to you home search.  It’s a lot more difficult to know how much to offer on a home once the search finds the right home for you.

· Know your top end offer limit and be sure to leave room to add the current premium to the offer amount. (Ask me if you don’t know about the relationship between your top end price limit, the list price, the current premium calculation, appraisal amount, & down payment).  

· In addition to comparable sales and the listing history, the Current Area Premium Analysis is another tool your Buyer Agent needs to use in helping you to decide the offer price.  (Ask me if you don’t know about this tool)

· The List Price Reduction Analysis is another tool I use to know when the market is starting to change.  Either from Sellers to Buyers market or the other way around.

· My monthly Real Estate Analysis reports gives you the current Price Reduction and the basic price premium analysis.

Interest Rates:

As interest rates go up, the buying power of the dollar is diminished for the home buyer. I developed this table in 2003 (lowest interest rates since 1950) .  
Illustration of Diminished Buying Power as Interest Rates Climb:

In June 2003 assume you had thought about an offer on a home for $ 775,000 with 20% down and a 30-year fixed loan amount of $ 620.000 @ the current rate of 4.5%, BUT decided to wait.  The monthly Principle & Interest (PI) would have been $ 3,142.  Today, if you want to keep the same monthly payments (PI), take a look at how much the price drops as the interest rate increases.  Subtract the price from June 2003 from the price for the “Current Interest Rate” to figure how much home buying power you’ve lost by your purchase delay.
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7.5%
$561,604
$3,142
$3,839
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$590,229
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$3,875
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$621,264
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$3,913
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$654,959
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$3,955
-$45
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$691,596
$3,142
$4,001
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$731,493
$3,142
$4,050
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$3,142
$4,104
$0
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